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A message from Jackson               
Lumber & Millwork President, 
Mark Torrisi  
 
It’s hard to believe that 2016 is 

quickly coming to an end. This 

year has shown strong gains in the 

housing market along with  

improved activity in the repair  

and remodel sector of our  

industry. It has been a very busy 

year here at Jackson Lumber & 

Millwork and I want to personally 

thank all of you, our customers, 

for your support.  
 

I also want to recognize the entire 

team at Jackson that has made 

our growth possible – from the 

sales team, to everyone in opera-

tions and production, to all the 

people in the back offices who did 

a great job keeping up with the 

increased work load.  
 

This industry is still about the 

people in it and the relationships 

we have together. I am very 

proud to be involved with a great 

team and great customers. Thank 

you for every opportunity you 

give us to earn your business. 
 

Because the availability and cost 

of lumber has a direct effect on 

both your business and ours, I 

want to take a few minutes to 

update everyone on the United 
States – Canada Softwood Trade 

Agreement. The nine-year agree-

ment between Canada and the 

U.S. expired in October of 2015.  
 

That agreement included a tiered 

export charge that Canadian  

producers paid during that period, 

as well as quotas on the amount  

of lumber that could be shipped 

from Canada into the United 

States. That agreement came to 

an end last year, but included in it 

was a one-year standstill clause on 

any litigation by either party, and 

that clause expired on October 

12th.   
 

So, you might ask, what does that 

all mean to me? The first thing to 

understand is why there is a dis-

pute between the governments. 

At the heart of the dispute is the 

allegation from the U.S. Lumber 
Coalition that Canadian lumber 

production is heavily subsidized by 

the Canadian government, giving 

Canadian producers an advantage 

in the U.S. marketplace. Over the 

past thirty years, this has led to a 

steady increase in the Canadian 

market share in the U.S., which 

the U.S. Lumber Coalition claims 

has come to the detriment of U.S. 

producers and workers. 
 

For the last few years, both  

governments have been working 

to get a new agreement in place 

but, so far, they have not come 

close to ironing one out. Now 

that the standstill period has  

expired, it is expected that the 

U.S. Coalition will start to pursue 

lawsuits to recover what they 

have lost in market share. This 

process will probably be a lengthy 

one. The earliest expectation of a 

ruling for any countervailing and/

or anti-dumping duties to be put 

in place would be sometime in the 

spring of 2017. Hopefully this will 

motivate parties on both sides to 

sit down and work something out. 
 

What might you expect as the 

dust settles? History shows that 

as tariffs and quotas are intro-

duced to the marketplace, pricing 

tends to work itself higher in the 

short run as mills attempt to build 

the duty into the price of wood. 

These artificial bumps in pricing 

tend to bring a halt to the market 

until normal supply and demand 
economics take over again and 

the market resumes its normal 

fluctuations. The biggest concern  

I see is if quotas are put in place, 

they could limit the amount of 

wood availability. Any major dis-

ruptions in the supply chain could 

have a significant impact. It is ex-

pected demand will continue to 

be strong next year as the housing 

market continues to improve, so 

lack of supply could cause price 

spikes as well as availability issues. 
 

With the help of our buying  

co-op, LMC, we are constantly 

monitoring this issue and, as more 

information becomes available, I 

will be in contact to keep every-

one up to speed. This is not the 

first time our industry has been 

through this process so, as long as 

cool heads prevail, this should not 

be a major issue that causes any 

problems as our industry contin-

ues to recover. 
 

Thanks again for your business, 

and I wish you all a happy and safe 

holiday season. 

 

mtorrisi@jacksonlumber.com 



 

ROCK Development 

South Boston, MA 
 
Longtime friends Anthony 

Monahan, Ryan Acone and  

Andrew Litchfield pooled their 

experience in the real estate 

market and outside sales to 

launch ROCK Development in 

the Spring of 2015. Based in 

South Boston and focused 

primarily on renovations in 

Dorchester and South Boston, 

they are constantly on the 

hunt for distressed and under-

utilized properties which they 

transform into beautiful, high-

end condos.  
 

This focus has been very  

successful for ROCK Develop-

ment and they currently have 

more than 15 active projects 

(approximately 45 units) that are 

either under agreement, in con-

struction, or up for sale. With the 

hot real estate market this year, 

many of the completed condos 

have been snapped up after just a 

day or two on the market, with 

some going for well over the 

asking price.  
 

ROCK Development acts as  

general contractor for most of 

their projects, seeing each one to 

completion while handling the 

permitting process and working 

directly with subcontractors, and 

designers. If possible, the original 

building is renovated but, in some 

cases, the structure is torn down 

and new construction will take its 

place.  
 

ROCK is just putting the finishing 

touches on a three family project 

in Dorchester's Savin Hill 

neighborhood. Jackson supplied 

most everything for this project 

including windows, doors, stairs, 

trim, and moldings.  
 

The first two floors are now 

beautiful two-bedroom, two-bath 

condos. The third and fourth 

floors have been transformed 

into one spacious luxury condo 

with three bedrooms, two baths, 

and a deck overlooking the city. 

Although most of their projects 

are three family homes, ROCK 

has recently started working on 

larger projects, including a pro-

posed 30-unit building.  
 

As the Director of Construction 
for ROCK, Anthony Monahan 

has used Jackson to supply 

building materials for the last 

year. He feels that Jackson 

offers quality products with 

competitive pricing and turn-

around times, but he especially 

appreciates the great service.  
 

Monahan said, "My Jackson 

sales rep is easy to work with 

because he understands my 

business. He is on top of  

everything and if there is a special 

need, he will jump through hoops 

and work miracles to make it 

happen. I always feel like I am his 

#1 customer every time I deal 

with him." He also mentioned 

that ROCK Development's office 

manager likes the ability that JLM 

offers to set up their orders and 

invoices by project.   

 

 

JLM Customer Focus  

"My Jackson sales rep 

is easy to work with 

because he 

understands my 

business. I always  

feel like I am his  

#1 customer every 

time I deal with him."  
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Past Event Photos 

We had a great turnout for the 

Katz Roadshow Finish Carpentry 

Clinics on September 14th in our 

Amesbury location.  
 

Gary Katz, nationally recognized 

author and finish carpentry  

specialist presented his hands-on 

building clinics on Managing  

Check out this door that 

was recently manufactured 
in our Raymond mill 

 

Vinton St. Before   -   Vinton St. After 

Vinton St. After,  

Rear View 

JLM Photo Album 

Moisture, Waterproof Windows  

& Architectural Trim, and  

Problem-Free Prefit Doors. 
 

Breakfast and lunch were served 

and there were special discounts, 

giveaways, and coupons for some 

of the best tools and materials in 

the industry. 
 



Pricing Matrix 
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Stay on top of the latest market pricing          

trends for Framing Lumber and Materials          

with our Jackson Lumber & Millwork               

Monthly Cost Index Chart below. 

JLM Employee Spotlight 

Jeanne Lanseigne 

Accounts Receivables 
 
After attending St. Anselm College 

and working for several years in 

the business world, Jeanne  

Lanseigne joined the Jackson  

Accounts Receivables team 16 

years ago.  
 

A key team member, she enjoys 

the customer service aspects of 

her position, like the challenge of 

digging into a customer's account 

to unsnarl an existing problem. 

Jeanne also likes getting to know 

the customers better, which  

makes the job more enjoyable for 

her. 
 

Consistent and calm, Jeanne 

brings these qualities to work 

every day, which helps her assist 

customers with any billing issues 
they may be experiencing in a 

professional manner.   
 

What’s in store for the future?

Jeanne expects to continue with  

Jackson for the foreseeable   

future, and looks forward to 

retiring from the company when 

that time comes.  
 

In her leisure time, Jeanne enjoys 

hiking, backpacking, painting, 

traveling, flipping furniture, and 

spending time with her family 
and friends. She lives in Atkinson, 

New Hampshire, with her  

husband Al and her cat Layla.   

 

Events  

CSI Institute 

Construction Supervisors License 

Continuing Education Course 
 
 

    Friday, Nov. 18 & Saturday Nov. 19 

    Amesbury Store 

    7:00 a.m.—2:00 p.m. 
 

       

Register to earn all “12 hours” of  

Continuing Education credits.  
 

The information being presented is the 

exact material that every Building  

department, Architect and Engineer is 

trained on. 
 

This material will include: 

∙ Building Codes & Continuing Education 

∙ Energy Conservation 

∙ Workplace Safety 

∙ Lead 

∙ Business Practices & Workman’s  

  Compensation 
 

Who should attend: Residential &  

Commercial Builders, Remodelers, and 

Trade Professionals in the Construction 

Industry, and anyone holding a MA  

Construction Supervisor License.  
 

Please register ASAP.  

We expect this event to fill up 

quickly! 

RSVP to info@CSI-Institute.net  

or call 978-566-1366 

Cost: $295 
 

This course has been approved by the  

Massachusetts Board of Building  

Regulations and Standards for the required 

12 hours for Construction Supervisor’s 

Continuing Education. 

 

Jeanne Lanseigne 

in the Lawrence office. 

This quote represents current market prices and can only be used as a rough budget quote with the standard of the industry    

building practices. This quote does not include Windows, Doors, Decks, Porches, or Interior Finishes. 



AMESBURY, MA                          
67 Haverhill Rd.                                

Phone: 978-388-0366                               

Fax: 978-388-9824  

Mon-Fri: 6:30 a.m. - 5:00 p.m. 

Sat: 7:00 a.m. - 4:00 p.m. 

LAWRENCE, MA                          
215 Market St.                                

Phone: 978-686-4141                               

Fax: 978-689-1023 

Mon-Fri: 6:30 a.m. - 4:30 p.m. 

Sat: 7:00 a.m. - 12:00 p.m. 

Millwork Showroom: 

Mon-Fri: 8:00 a.m. - 5:00 p.m. 

Sat: 8:00 a.m. - 12:00 p.m. 

4 CONVENIENT 

LOCATIONS: 

Blueskin® VP100 picks up 

where traditional house 

wraps leave off.   

Despite common perception, 

traditional building wraps do not 

perform as air barriers in many 

applications because required 

detailing, fastening, taping and 

sealing are often lacking in the 

field. This allows uncontrolled 
air movement in both directions, 

resulting in reduced thermal 

performance of the wall assem-

bly and potential for moisture 

and mold problems. 
 

That's why more and more 

builders and energy conscious 

homeowners are choosing 

Blueskin® VP100. A significant 

improvement over traditional 

house wraps, Blueskin® VP100 

is fully adhered to your home's 

sheathing with water-tight laps 

and self-sealing technology that 

eliminates air and moisture gaps 

around nails and other fasteners.  

The result? A more comfortable, 

energy-efficient home! 
 

Reduced home energy costs. 

As much as 25-40% of home 

heating and cooling cost is 

due to air leakage through 

the building envelope. By 

eliminating uncontrolled air 

leakage, Blueskin® VP100 

enables your HVAC  

equipment to operate  

more efficiently, helping to  

reduce energy costs. In 

some cases, equipment can  

even be downsized. 
 

Introducing 

Blueskin® VP100 
For a More Comfortable, 

Durable, and Energy  
Efficient Home 

We are now stocking 

Blueskin®VP100 by Henry  

Company, a residential and multi-

family self-adhered vapor perme-

able, water-resistive air barrier 

membrane which fully adheres to 

the wall substrate in a weather-

board method without any  

mechanical attachment. 
 

Features: 
∙ Brings commercial air barrier  
  technology and expertise to  
  residential construction. 

∙ Meets and exceeds industry  
  standards for water-resistive   
  barrier. 

∙ Sheds water while allowing vapor 
  to pass through allowing walls to  
  drain and substrates to dry. 

∙ Creates a continuous plane of  
  air-tightness improving building  
  thermal performance. 

∙ Fully adhered to substrates,  
  eliminating water migration. 
∙ Easy to apply with common hand  

  tools. 

 

 

 

Blueskin® VP100 offers  

superior protection.  
∙ Provides superior moisture and  
  water protection. 
∙ Eliminates drafts to improve  

  comfort. 
∙ Reduces energy costs. 
∙ Improves insulation performance. 

∙ Helps protect against mold.  

  
Being fully adhered 

and nail sealable, 
Blueskin® VP100 is 

more effective than 
traditional house 
wraps at preventing 
the movement of air 

and moisture through 
walls. 

 

 

Providing customers with quality products, services & solutions on-time & in-full every day. 

JACKSON KITCHEN 

DESIGNS                                 

NORTH ANDOVER, MA                          
Butcher Boy Marketplace        

1093 Osgood St. (Rt. 125)                                

Phone: 978-685-7770                               

Fax: 978-685-7771  

Mon-Fri: 9:00 a.m. - 5:00 p.m. 

Sat: 9:00 a.m. - 3:00 p.m. 

Appointments available 

RAYMOND, NH                          
10 Industrial Dr.                                

Phone: 603-895-5151                               

Fax: 603-895-5152  

Mon-Fri: 6:30 a.m. - 4:00 p.m. 

Quarterly Product Special 

Visit us at 

www.jacksonlumber.com 

New Product Announcement 

 

 

 

SPECIAL OFFER CONTRACTOR TRASH BARREL 

With this coupon.  With this coupon.  
4444GY 

Strong, long-

lasting barrel 

molded of 

engineered 

resins with 

seamless 

construction. 

Lids sold 

separately. 

Huskee Brand by Continental Commercial 

 Round Trash Barrel, 44 Gallon                                                                     

Sale  $24.99 
Limit 2 per customer,  

while supplies last. 


